Serving you with dedication, integrity and

professionalism since 1983 !

~ Best of Both Worlds Approach to Marketing ~
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Lifetime Achievement
Hall of Fame
Diamond Awards
Number 1 in Willowdale (since 1997)"
Top 10 in Canada (2011, 2012)

Top 25 Worldwide (2011, 2012)
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About Re/Max Realtron

Remax Realtron Realty Inc. 1s one of the most successful real estate companies in the
country. Re/max 1s recognized as an industry leader in technology and marketing.

As a real estate professional, I believe in personalized service and communication.

My Best of Both Worlds approach to marketing is the most comprehensive real estate
service available. I will guide you through the selling process step by step.

Head Office & Career Development Center

88 Konrad Crescent. Markham., ON L3R 8T7
Phone: (905) 944-8800 Fax: (905) 944-1980

Willowdale Office (Manager: Barbara Raber)
183 Willowdale Avenue. Willowdale. ON M2N 4Y9
Phone: (416) 222-8600 Fax: (416) 222-1237

Thornhill Office (Manager: Susan Kruger)
7646 Yonge Street, Thornhill, ON L4] 1V9
Phone: (905) 764-6000 Fax: (903) 764-1865

Woodbine Office (Manager: William E. Doutsas)
7800 Woodbine Avenue, PH 1, Markham, ON L3R 2N7
Phone: (905) 470-9800 Fax: (905) 470-7770

Scarborough Office (Manager: Gerry Anderson)
8835 Progress Avenue, Suite 209, Scarborough, ON MI1H 3G3
Phone: (416) 289-3333 Fax: (416) 289-4535

Bathurst Office (Manager: Helen Kamin-Lokash)
2815 Bathurst Avenue, Toronto, ON M6B 3A4
Phone: (416) 782-8882 Fax: (416) 782-3329

Richmond Hill Office (Manager: Michael Ngai)
505 Highway 7 East #228. Richmond Hill, ON L3T 7T
Phone: (905) 764-8688 Fax: (Q05) 764-7335

Sheppard Avenue West Office (Manager: Karen Meshwork)
182 Sheppard Avenue West, Toronto, ON M2N M8
Phone: (416) 222-2600 Fax: (416) 222-2258
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With almost 30 years of Toronto sales experience, Bill 1s a definite
Z “fixture” n the Toronto real estate scene. Bill’s sales achievements
Bill Thom  have gone above and beyond the very exclusive and distinguished
Broker Remax Circle of Legends Award, Life Time Achievements Award,
Hall of Fame Award, Diamond Award, Chairman’s Club Award, Plati-
num Award ... etc.
Bill’s proudest reward is the over 60% repeat / referral business that he
IS NOW enjoying.
Bill’s shrewd advice on pricing, market timing and home preparation /
staging has proven most invaluable to his clients. Armed with a Honours
Degree in Engineering from Queen’s University, Bill can always
speak with authority when it comes to presenting his clients properties
to the buyers.
Bill prides himself as still being a totally hands-on, one-on-one profes-
sional when 1t comes to the selling process and negotiations. The team
is there to subordinate and compliment his effort which enhances his
efficiency.
When it comes to real estate related media interviews, Bill is a well
sought after figure for his linguistic ability and tremendous experiences.
He has done interviewed with CTV, CBC, the Globe & Mail, Toronto
Star, Chinese Real Estate Weekly and Ming Pao just to name a few.

(CTV news interview herein on page 7)
s 3 ﬂ‘!“ /
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Patrick Chung

Client Coordinator / Sales Representative

Patrick ensures that you receive the impeccable and timely service

that the Bill Thom team 1s known for providing when selling or
buying a home. You can count on Bill Thom Team to afford you
seamless service and hospitality. Patrick, a University of Waterloo

alumnus, brings his energetic, fresh and new approach to real estate.

Angela Yu
Buyer's Specialist

Angela has a Master Degree in Real Estate from Reading University,

England. Prior to that, she has real estate development experience
from China. She 1s a Remax Platinum Award recipient since joining
Remax about six years ago. She 1s very industrious, well organized
and observant which are invaluable qualities in working with buyers.

She speaks both English and Mandarin fluently.
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9‘4 a 7’1{6 tlﬂg --- A Comprehensive Marketing Plan for Your Home

Re/Max Realtron 1s Canada’s #1 full service Real Estate organization. It has helped more Canadians buyv and sell
properties over the past 25 vears than many other Real Estate companies combined.

When vou list with our firm, the entire Re/Max Realtron team goes to work for vou. With over 600 full time sales
professionals at 7 Remax Realtron locations, over 90,000 Sales Associates in 6200 offices operating in more than 83
countries worldwide.vour property will be exposed not only to local buyers but also buvers from around the World.

Best of Both Worlds to Marketin

Your home will be featured until SOLD in picture advertisement in 4 different Language Ads, namely: English,
Chinese, Korean and Persian. This time-tested approach to marketing is by far the most comprehensive markeling
package.

WowTy
On Rogers (cable 577, 808). Bell (cable 710) & Telus (cable 562) and also viewable on mobile devices.

Internet and New Virtual Reality Listing Service

MLL.S. Exposure on North America’s largest real estate board---the Toronto Real Estate Board.
Professional Photographyv with Virtual Tours
Your property will be listed on the Re/Max websites. This makes vour property available to purchasers World Wide!

T *

al

My distinctive night - reflective “For Sale™ sign will be placed on vour property within 24 business hours after the
signing of the listing unless otherwise agreed.

Feature Sheet

In the first few days of the listing professional feature sheets for your property will be prepared.

ass Broadcast
Your listing will be mass broadcasted to buyers and agents who have recently worked on comparable properties in
VOur area.
i ampai

To access potential buyers in your area.

Communications

[ will provide periodic feedback to yvou after showings & open houses (optional). Recent market sales statistics will
also be provided periodically for vour perusal to keep vou informed.

Pl 1Y

With my very comprehensive team of seasoned professionals, vou can be assured that yvour AR
home will be sold for the highest possible price in the shortest possible time. : 3
ghest p p e p ﬂ!["ff R(
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List of References

Company Title Contact Telephone

Past client Seller/Buyer Dr. David Walker 416 409 5313
Past client Seller George Jackson 416 566 6242
Past client Seller Paul & Linda Ng 416 602 6220
Past client Seller/Buyer Raju Raghavan 416 901 8674
Past client Seller/Buyer Mohammed Gerami | 416 902 8082
Past client Buyer Ms. Zhu 647 346 4985
McMahon, Raine| Lawyer Les Raine 416 222 2529
Cowan Law Lawyer Jett Cowan 416 223 2604
TD Canada Trust | Manager Anne Seagrove 416 223 6310
Re/max Realtron | Owner/Broker Alex Pilarski 416 944 8800
TD Canada Trust | Mortgage Manager | Jian Chen 416 836 8187

List of Community Support

Sick Kids Foundation

United Way

Terry Fox Run

Princess Margaret Cancer Centre

Finch Public School Fund Raising

Elkhorn Public School Fund Raising

David Suzuki Foundation

World Wildlife Fund

Blessed Trinity Church

St. Gabriel’s Passionist Parish F
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What's driving up house prices in North Toronto?

Saira Peesker. CTVNews.ca
Updated: Thu. Mar. 15 2012 11:09PM ET

In the mid-1990s, a ravine-side bungalow on a large North York lot would have sold for about $600.000. Now, with
the arca blossoming into Toronto’s top destination for moneved immigrants, it could go for four times that.

In fact, realtor Bill Thom recentlv made just such a sale - - onc of the latest in a real estate boom that is seeing homes
in the north end of Toronto go for prices that would have seemed unfathomable even two or three years ago.

The home in question was a ranch-style bungalow on a large lot in Bayview Village. Its previous owners bought the
Forest Grove Drive home for $1.65 million just two vears ago and sold for a whopping $2.53 million - - a price much
lower that what they were expecting.

“1 tell you, the appreciation 1s better than Apple (stock).” joked Thom, whose smiling face - - cell phone pressed up to
his ¢ar - - 1s plastered on signs throughout North York. “T don’t think it’s the end.”

According to a recent report by the Canadian Real Estate Association, home prices were up an average of two percent
in February compared to the same time last year, while the average national selling price for homes was $372.763.
But those national averages pale in comparison to the exponential growth in Toronto’s north end.

Thom believes his home turf, near the intersection of Highways 401 and 404, has proven an appealing location for a
few reasons. It’s got highly-rated schools, is close to the subway, and also had good access to several of the area’s main
highwavs.

But one of the biggest reasons. he savs. is the existing communities of immigrants that attract their friends.

Thom, who speaks several Chinese’ dialects. says his customers come largely from Chinese, Korean, Persian and
Russian backgrounds. Many of them. he says. would rather have a new home than one that is 80 years old - - so areas
with lots large enough to host brand-new mansions are hot items.

“(Immigrants who buy in this area) are usually the newly rich,” he said. “They tend to like new-stvle. Everything new.
At $10 million or more. they say. “Why I should I buy an 80-year old home in Rosedale?”

He sees traditionally wealthy areas such as Rosedale and Forest Hill as “old money” neighbourhoods - - offering less
land and more cultural challcngcs

“Most of these "new money” coming in. they may be rich but they may be linguistically challenged, ™ he said. “They re
the top guy (in the country, but) they may not speak English and may not fit in all that well.

“The Rosedale establishment families have been there for three generations. If you don’t have the language to the
degree vou can mingle, it’s sort of hard to live there.”

Shane Baghai, a high-¢nd condo developer with many properties in North York, savs his larger and more expensive
units usually go to newcomers who enter Canada on the Immigrant Investor ngram - - which allows people willing
to invest $800,000 in the country as a fast-track to citizenship.

“North York 1s an extremely palatablc location to many people.” he said. adding, “This 1s an area I tagged as an upcom-
Ing arca about seven years ago.

Last week, a nondescript Willowdale bungalow mad headlines when it sold for $421.800 above its asking price of
$759.000. The buver was a Chinese university student from a wealthy family.

While non-wealthy prospective buvers may balk at the borough’s ever-escalating house prices, Thom notes its existing
residents secem pretty pleased to think their homes could be next. He also points out that the influx of wealthy forcign-
ers puts a lot of money into countless other businesses throughout the city.

“You talk to anv car salesman - - BMW. Audi - - and ask them who's been buving all these cars.” he said. “These
]J‘Icﬂplq*usua ly buy two, mavbe three... For every dollar in real estate, it’s felt through the economy maybe three
limes.

There are so many typical-looking bungalows in that area now going for more than $1 million that a website has
emerged to parody the prices. Recent posts on FMListings.com refer to a $1.9-million asking price for a bungalow in
Thornhill and one going for $1.5 million Willowdale,
Compare that to the price of a home built by one of the world’s most famous architects, for sale in Chicago: “Today I
found out that vou can buy the Thomas H. Gale house, which i1s a home built by Frank Llovd Wright in 1892 ... in Oak
Park, which 1s the super fancy-shmancy. expensive area of Chicago. It’s for sale at $1,295.000.00.” writes the site’s
author, Melissa Hart.
She goes on to compare the historic home to a plan-looking bungalow in North York that is selling for $205,000 more.
“It was really hard for me to tvpe “valuable” in the context of a North York bungalow without losing my sh*t just now.”
Hart writes. S
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RE/MAX 28.21%

Royal LePage
Homelife

Century 21

Sutton

Right At Home Realty Inc.
Coldwell Banker

Keller Wiliams

Commonsense Metwork

Prudential
30%

Share list from Toronto MLS
Sold Date From Oct. 01, 2011 to Sep. 30, 2012
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Bill’s Statistics

List Price to | Days on Market

Sold Price
Ratio
100.4% 95.6% 18.97 29.26
Days Days
Bill Thom  Competition Bill Thom Competition
Average Average
i & A\ /4
* Based on 2012 Sales §93 v ME
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Eglinton Ave W Eglinton Ave

#1 Company! - #2 Company! - #3 Company!

Based on Total Transactions Jan 1, 2012 to August 31, 2012

* units only T listing only
** yvolume only ¥ selling only
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Re/Max Online - Google Trends

With Google Trends, you can compare the world’s interest in your favorite topics.
Enter up to five topics and see how often they’ve been searched on Google over time.
Google Trends also shows how frequently your topics have appeared in Google
News stories, and in which geographic regions people have searched for them most.

This graph shows that the name Re/max is the most searched name in Ontario when
compared to the other real estate companies on Google Trends. The same results
can be seen when we searched Re/max in Canada and worldwide. You can try this
yourself at Google Trends.

Search terms -
x I remax
x I royal lepage
x I homelife X
" I century 21 s s e e ~—
+ Add term e — . e
Aveng Jan 2012 2012 2
REMIY
m W REMIX
EI 13 - Realtroa Realty Inc., Brekerage
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Testimonial Letters

Dear Bill,

I am writing to thank vou most sincerely for helping us sell our North York home. Your dealings were always most professional and
done with a great deal of honesty and integrity. The process moved along quickly and we greatly appreciated the ongoing support and
advice vou provided duning the negotiations. We got the price we asked and the house sold even more quickly than we anticipated.

Bill. I would recommend vou to all of mv friends and colleagues with absolutely no hesitation.

Sincetely vours,

Rorfald M. Laxer. MD, FRCPC
Dear Mr. Thom,

Marian and | want to tell you how pleased we are with vour excellent work in arranging the sale of our house. The result which you
obtained for us was to our complete satisfaction. Both the speed and the efficiency with which you concluded the transaction were
outstanding.

Your professionalism has made a lasting impression upon us. We will recommend you highly to our family, friends and acquaintances.

With sincere thanks, c
Patrick li
Dear Bill.

Q.C.

I wanted vou to know how much my wife and 1 are grateful for the work vou did for us and the results vou achieved.

You are a complete professional. [ appreciated vour business like approach. You employ intelligence, hard work. and experience in
a potent combination. You always focused on what would get the job done and did not engage n time wasting “public relations” with
me as chient. You put vour energy nto selling the house rather than mamtaining the listing. You had a plan for the marketing of our
home and executed 1t perfectly. And when vou had a chance to grasp and close a deal YOU MADE IT HAPPEN.

[ initially approached vou because I had the general impression from my observations of the Toronto residential real estate scene that
vou were prominent and successful. [ believe vou are a “winner™. [ think it 1s most important for an agent to have a full network of
contacts mixed with busy action and activity. Success always breeds more success.

You also are connected to and most able to deal with the important Toronto Asian market at the same time as enjoving a profitable
association with the rest of the market.

Form my perspective of a long professional and business life in Toronto, I believe that you are at the top of vour industry. I will be
most interested to observe your career in the ensuing vears.

Yours sincerely,
A
lan J. Collins

L b 18
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TREB Average Sale Price

\ ! / TREB Average Sale Price
Toronto x\ -
- o~ 1970 - SEPTEMBER 30, 2012
- Real Esfate Board
500000 $499,09(
$465,205

400000

$395450
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Relevant Internet Sites

www.billthom.com
Bill’s Personal Website. Here you can learn more about Bill, his mission

statement & sales philosophy and his teamn, search Bill’s sold & active listings,
view Bill’s achievements and awards, and contact us.

www.realtor.ca
www.mls.ca
Here you can search for homes that match your criteria.

WWW.remax.ca
Re/Max’s Canadian website.

www.global.remax.com (Multi Lingual Site)
WWW.remax.com
Re/Max’s International Websites

www.realtronhomes.com
Our office website.

----
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Common Pricing Objections

... Frequently heard objections that have no relation to VALUE...

* “] am not in a rush, hence I want more.”

¢ “We have to get that much out of our home.”

* “Another agent said it was worth more.”

e “We can always come down on our price.”

* “People always offer much less than asking price.”

* “Qur Home is nicer than those houses.”

* “My neighbor was able to get his/her price.”

* “We paid more than that for our house.”

 <“Ifthat house is asking § X , my house got to be worth more”
“Beware that some sneaky agents will at first suggest a very handsome price and later
after they have the listing and the house has not sold, they come back with a pitch

to lower the price.”

Consumer Reports

----
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What the Bill Thom Team will need from you

* List of recent renovations & updates including outdoor improvements
* Copy of Survey

* Keys

* Current Annual Property Tax Bill

* Age of the Home

* A completed “10 Favorite Features of My Home” (see next page)

For Condominiums Only
Also,

¢ Maintenance Fees

* Parking & Locker Numbers

* Pass Key / Access Card to Building (if necessary)
* Status Certificate (if available)

* Authorization Form for showings from Management (if applicable)

------

Please call Bill at (647) 284-0228 if you have any questions EMIY
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10 Favorite Features of My Home

Let us know what makes your home so special.

10.

You know your home better than anyone!

----
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Here are some helpful hints for preparing your property for showing:

CURB APPEAL

WELL MAINTAINED

ARRRRERE

WHEN THE DOOR OPENS

—
—_—
———
]

Repair leaky taps and toilets
Clean furnace and humidifier

Tighten door knobs and cupboard latches

Repair cracked plaster

Touch up chipped paint

Clean and repair windows

Repair seals around tub and basin
Replace burned out light bulbs

Qif squeaking doors

CLEANLINESS

Clean and freshen bathrooms

Clean refrigerator and stove

Clean furnace exterior

Clean washer, dryer, and laundry tubs
Clean carpets

Clean and tidy porch and foyer
Does the doorbell work?

Is the door hardware in good shape?
Is the air fresh?

Each office independently owned and operated
Mot intended to solicit properties currently listed for sale

LT

Cut lawns

Trim hedges and shrubs

Weed and edge gardens

Pick up litter

Clear drive and walkway of snow and leaves

Repair soffits and eavestroughts
Clean out garage
Touch up paint

CREATE A BUYING MOOD

Arrange to be absent during the showing
Turn on all lights

Turn on all conditioning

Light fireplace

Open drapes in the daytime

Play quiet background music

LOTS OF SPACE

Clear halls and stairs of clutter
Store surplus furmniture

Clear kitchen counters and stove
Make closets neat and tidy

MK realtron realty inc.

183 Willowdale Avenue
Willowdale, Ontario M2N 4Y9
Phone: (416)222-8600 Fax: (416) 222-1237

I CARE



Bill has received numerous awards in his illustrious career as a Real Estate Sales
Professional. Already an elite member of the most exclusive Remax Circle of Leg-
ends for consistency and longevity in the Real Estate industry (only about 30
members in Canada!), Bill has also consistently achieved the highest Annual
Gross Sales Award from Remax --- The Diamond Award.

His consistent performance has placed Bill firmly amongst the top producers in
Canada. Top 1% in Canada every single year since joining Remax in 1995!

'IH - ':;,:_T.

Your SOL .'f' Specialist!
Licensed Sm,ce 1983 www. billthom.com
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Independently Owned and Operated Not intended to solicit properties already listed for sale.
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